A FUNERAL EXPENSE TRUST - GROUP LIFE
INSURANCE POLICY

WHAT IS THE PRODUCT? Itisa Single Pay Whole Life group insurance policy with
increasing death benefit, and is used for preneed, preplanning future funeral expenses.

WHY MARKET THE PRODUCT? The ability to exclude the policy as an asset in
order to qualify for Medicaid (spend-down) and Supplemental Security Income (SSI).

HOW DOES THE PRODUCT WORK? Ownership of the policy is irrevocably
assigned to a life insurance company trust. Upon effective date of transfer the death
benefit and cash value are protected from liability against Medicaid (spend-down).
Requirements can vary by state and assignment cap amount is limited to $12,500, in most
states.

** ABOVE AVERAGE COMMISSIONS PAID **

(Commissions Vary By Age and State - Call Us For Commission Schedule).

Example commission on a 65 Year Old - $10,000 premium = $1,500.00
Sell 30 of these = $45,000 Commission
Sell 100 of these = $150,000 Commission

Now you have a product that not only gives you added income, it also introduces a new
needed product for your existing clients and new prospects. Preplanning allows your client
to assert control and it relieves difficult decisions under difficult circumstances.
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For More Information & Contracting
Call Richard Riha
Alliance Financial Group of America
P.O. BOX 26, Sandusky, Michigan 48471

(877) 259-4220

Find us on the Web: www.afgamerica.org

** Agent Use Only **


http://www.afgamerica.org/

